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The journey of a thousand miles starts in your minds.

Mold what you want to become, build what you want to see.

Omoregha Olamide

FORWARD
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Dedicated to my Father and all the entrepreneurs in the world.
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It was on a beautiful afternoon on the 23rd of April 
1992, my mother was on her 5th labour; when she got 
rushed to R-Jolad Hospital, Gbagada, Lagos. She was 
in my father’s car while they were on the move to de-
livering me.
 
Melodiously, she sang her way through from home to 
the Hospital, in Pure bliss and anticipation of me.  My 
father’s expectation was high as he looked forward 
having a bouncing baby boy.

After 15 minutes of both my parents’ arrival to the hos-
pital, I was graciously delivered, wrapped in Love and 
Sweet professes of God’s will and kindness unto my 
Life. I guess then, that was how they journey and drive 
to becoming a successful young and eloquent man 
began.
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Hello, Welcome to my world.

My name is Omoregha Olamide Tolulope.

Studentpreneur Extraordinaire/CEO OBConsult and 
Regha Media.

Digital Analyst, Business Consultant and Writer.
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The Beginning
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I have heard people say, “anything that doesn’t break 
you, makes you stronger”, and this words; a great deal 
to me that has kept me ahead in my personal race, 
self-discovery and journey in life.
And so, with this word, I begin my narrative. 

Being born in the early 90’s had such a remarkable 
impact in my lifestyle; and coming from a family of 
eight (8) with my parents inclusive, goes to show my 
homely nature and characteristics when it comes to 
being a support or a plug to meeting a particular 
need. I grew up with so much from my family; hence, I 
extend this nature directly or indirectly, to whomever I 
have dealings with.

In an African home, when our parents are not finan-
cially buoyant, they extend the skill of Marketing 
(selling) to us. 
I got my first experience at age 11. My father was a sole 
proprietor who made Inspirational banners, quotes, 
etc. for Christian families and worship centres with 
Suede materials. 



08

On a given Tuesday, he instructed my sister (Odunayo) 
and I to embark to go market some of his products at 
a religious gathering hosted by RCCG Pastor Kalejai-
ye. Behold! That was my first launching-out as a MAR-
KETER without “Zero Experience”. 

Of all the 15 pieces my father gave us to sell, we could 
only sell four (4) of them. We gladly trekked and cov-
ered the short distance back home at the end of the 
programme.  We were super excited for the few sales 
we made for Daddy. 

I am very sure that my father didn’t plan our first busi-
ness outing, but destiny came to play. Ever since then, 
the intentions for my dream job took a nosedive and a 
new found interest sprung out with the branches 
shooting all around my intentions. I have found some-
thing captivating and a new skill unlocked in me, just 
like when playing a virtual game and you succeed the 
first round. Being equipped with the fundamental 
weapons to counter and go into the next round or 
phase. That was how I felt knowing that this could be 
the PURPOSE for my LIFE.
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Just in case I never mentioned, I wanted to be a Pilot, 
while my sister(odunayo) wanted to be a Police Officer.
 
Side Piece: I remembered vividly when my sister 
made her intentions of wanting to become a Police 
Officer known to my parent. The reaction they served 
her wasn’t heart-warming and a welcomed one. 

The jinx of every Parents dream was to have their chil-
dren become Lawyer, Doctor, Engineer, Nurse, and 
the list goes on was inevitable. 

Whereas, the new age and Millennials are changing 
the narrative to what profession they choose to devel-
op; and such gives birth to the Soft Skills that are 
mostly required in today’s world or professions.

Twelve (12) years down the line, my self-discovery and 
journey into Entrepreneurship started September 31, 
2003. 

Ride with me, as we crack the journey together.



THE GROWTH



My father’s sister {Big mummy} became my first plug 
to business. I arrived her home on September 31, 
2003. My aunt had a bar business running somewhere 
within her abode, located at Ijaiye Medium Housing 
Estate, Agege, Lagos. I was young, timid and reserved. 
My aunty kept on the act of encouraging me. She had 
a great communication skill she used on me. Instilling 
knowledge was her peck. 

 I dedicated 11 years learning how to manage a busi-
ness, engage excellent customer service, crowd con-
trolling, time management, administrative, and many 
more. Most of our customers became families and 
called her beautiful names.

My First Sales: 
One particular Friday evening, my aunt was out with 
her friends. She sole handed her business that racked 
in daily sales of about N20,000 - N35,000 for me to 
Manage and be the in-charge. I remembered she 
called me to a corner before she left with the stern 
warning:
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“Don’t open the gate for anybody. Make sure you col-
lect your money before you serve anything. Pay 
before service”.

Trust me, I was nervous and a bit uptight because I 
didn’t want to lose my first grab to a business. I had 
few customers come in after she left and I was able to 
coordinate the customers to my best of knowledge. 

Although, a few of them where not used to my mar-
keting style but they had no option than to work with 
my mode of delivering service.

I made her N14,500 that night. I also remembered 
counting the money four times. It was at the 4th time 
that she returned. 

The first thing I shouted was, “ Mummy come and see 
Moneeeeeeyyyy”.
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I was thrilled and excited to have made great sales at 
such tender age. Whilst I told her of my doings, she 
was also excited that I could handle her business 
while she was away.

My life basically took a new turn and interest ever 
since then. Hence, I developed passion manning and 
seeing to the management of the business whenever 
my aunt was unavailable. The business, school and 
possibly church services were my top priorities, as at 
then.

I knew nothing much about balancing the newly ac-
quired interest but I made sure I measured up to the 
task; with self-development mixed with my inquisitive 
thirst for business knowledge. And I am glad it kept on 
like that for so long.
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THE EXTENTION



My aunt’s, business took a large turn because of the 
successful run, her business expanded into another 
branch called ‘Leaders’ which was situated at 
Awolowo way, Ikeja, Lagos. It was indeed a 
mind-blowing venture for me; and I had grown to 
knowing the etiquettes of business management.

We needed extra hands, Mayowa one of my cousins 
came to join us from Ondo State. Someone needed to 
be in-charge of the other venture. We operated it so 
good, although, it was quite difficult. Mayowa took 
control of the food sub-department and I was in 
charge of the drinks alongside, management of the 
business.

To be sure that we were both fit to take up the affairs 
of her business while she ran the other, my aunt gave 
us a heartfelt talk,embedded with managerial skills 
and stern warning not to do anything contrary to the 
goal of the business.
.
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There were times that we allowed our ego played us 
and exhibited of youthful exuberance but we got that 
in control quickly as possible. That was how my story 
as a manager and sales person started. I always lived 
up to the tasks and scaled through some problems 
with the little skill self-acquired.

We ran the business without the need for an advert. 
Neither were there any competitors at that time. So it 
was a smooth scaling. Business was good.

We didn’t need advert, because we didn’t have any 
competitor.

Whilst my aunt observed our management skills, we 
upgraded the venture by starting a savings culture. 
My cousin(Mayowa) and I saved about N30,000 and 
above when my aunt traveled to Ekiti. After two weeks 
and she saw the consistency, she informed us that 
she’d be extending her stay to 3month; while letting 
us know how proud she is, that we were able to 
manage the affairs of her business efficiently. 
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THE MOVE



After my business adventure in 2013, I moved back to 
my father’s house. I had grown both in size, knowl-
edge and spirituality. I already knew my life path and 
calling at that time; definitely, was going to be great in 
life. 

He was glad to welcome me back home. 
“Welcome my boy”

Change of environment was an easy feat for me be-
cause I knew how to adjust to a new environment. 
Whilst residing with my father, he introduced me to 
selling books and marketing, pending till I got my ad-
mission into the univeristy. 

My father’s presence had a great influence on me. He 
taught me how to sell and close deals without much 
strains. He also encouraged me to start up with some-
thing so as to not remain idle while at home.

I started door-to-door marketing and also going to 
universities and colleges to sell some books, where I 
got speaking gigs from over 10 schools. I dropped a 
proposal at each school to orientate their students on 
the culture of reading and its values.
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On one of the occasions, the Principal of a particular 
school was concerned as what to offer me, but I had to 
kindly inform her that I was doing this out of the 
bossom of my heart and not for anything in return.

I JUST WANTED TO IMPACT!

After each session, the ovation kept me on my feet to 
do more,the teachers were amazed at my guts and 
tenacity to making an impact. Surprisingly, as I was 
about taking my leave, the Principal handed me a 
brown envelope with a big smile saying, “Thank You 
Sir”. 
That was my first honorarium from a public speaking 
gig. 

That act inspired me further. I became an avid reader, 
I read over 100 books in a particular year ranging from 
motivational to business, spirituality and autobiogra-
phy. I could remember i met the CEO of Owambe 
Group of company, Mr. Ola Emmanuel during my 
self-discovery moment and he told me how he had 
read about 1000 books in a particular year.
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Funnily enough, I got a proposal from a friend of my 
dad who was the HOD of English, in British Interna-
tional School, Lagos to help with revamping the 
mini-library.

Well, I lost the gig because it was way too much for 
me to handle, but for the mere fact of recommending 
my service, was a huge privilege to me than getting 
the job done. 

On one of my door-to-door marketing, I walked into a 
fast food restaurant and demanded to meet the man-
ager. I sort to market a particular book to him but he 
declined. I engaged him on some personal discussion 
and he felt comfortable after a long talk and opening 
up. As I was done talking and about to take my leave, 
he requested four (4) of the books and paid cash in-
stantly.

Do you know why he bought the books? I gave him a 
listening ear and engaged him more than he expect-
ed.



THE CHANGE



My growth in business took a new turn and I matured 
alongside as the business did.

On this occasion, I applied for a skill acquisition pro-
gram for a month. In attendance were over a thousand 
applicants. I signed up to be in the Entrepreneurship 
class but it was overly booked. And so, I opted for the 
“Make-up and Gele tying” class wherein I met with the 
CEO of Lumbank, Mr. Femi, and we both shared same 
intentions and vision to compete with Jumia and 
Konga. Alas, we found ourselves learning how to be a 
make-up and gele- tying artist with other interested 
applicant of over 200. At this point, I would say, “Inside 
Life”.

Along the line, the training brought more exposure to 
us, we were literally about 5 guys in the midst of 195 
ladies. I got a chance to market my books and the 
ladies loved my books. If I could recall, during one of 
our practical sessions, a lady offered a free pedicure 
and manicure for her practice; of which I obliged her. 
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On my way back home, I got lot of stares and sur-
prised look. I got accousted by a lady who once book 
my books and she demanded to get hers done. I re-
ferred her to the lady who did mine. After which, I took 
about 20 copies of my books to market at the centre,
 Surprisingly, I sold all and made N30,000 instantly.

Femi and I kept a distant friendship because he had to 
move back to his base and I had to go back to my fa-
ther’s residence after the end of the program.
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THE EXPERIENCE



Femi and I became close friends after the skill acqui-
sition program. Although, he was based far away in 
Ijebu but we kept close contact. He had plans to move 
to Lagos and start a life.  From Ijebu, Femi made a net-
work to start a similar skill acquisition program in 
Lagos and wanted me to handle a larger part of the 
training. His contact was a Pastor, who had everything 
in place for us to start with.

I had other friends and colleagues who I met at my 
previous training with me. They were also interested 
to being a part of this new idea. We struck a meeting 
to meet with the Pastor Adebayo, our benefactor. After 
the discussion, plans and agreement we fixed our first 
major skills acquisition training for two (2) weeks.

The program went on greatly and everything was in 
pIace. All thanks to few friends that came supported 
and gave in their best to seeing that it went well. They 
also helped in various departments of the session like 
(Make-up, Ankara crafts, Beads making, catering, 
decorations, etc.). I solely appreciate them all.
 

25



Thereafter the successful run of the program, Femi 
and I landed a bigger gig and this job required us run-
ning radio publicity adverts. We got large numbers 
after these advert. 
After a sort while, we had difficulties shuttling be-
tween Ijebu, where Femi was based and Lagos; where 
I am based. We couldn’t contuine with the project 
anymore..
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THE CHANGE



I gained admission to studying Music in the Lagos 
State University. I knew my strength was in my tongue; 
which clearly is speaking. 

Well, after the long wait of furthering my academics, I 
went into Music because I wanted to know the Busi-
ness nature of Music. 

The Music Association of Nigeria (MUSAN) organized 
a Facebook connect wherein, they got an Online pro-
fessional who took us on how to monetize our Music 
via Online platform.  

 Mr. Chuks, who was the resource personnel taught on 
how Instagram, Facebook and other Digital platforms 
were utilized by many in streaming of their Music. I 
learnt a great deal afterwards.

I wanted more and thirst for the further insight on how 
operational this medium would help not just me but 
other Students in the campus who wanted to be inde-
pendent and outsource for themselves.
.
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I became partner with another Business oriented stu-
dent who was in my department, Mr. Chuckz Rucci, 
and together with the aid of other interested Social 
Media Influencers and Content creators, who were 
also Business inclined formed and created the most 
popular extracurricular community in the Lagos State 
University, LASU PR AND INFLUENCERS.

That’s how my journey as a social media enthusiast 
skyrocketed into the next level. I became actively in-
volved on Social Media. Aside promoting Music crafts 
online, I delved into page management for brands 
and co-operation I started with managing my school 
fellowship pages and thereafter, moved into student 
brand management until I got the big break of man-
aging bigger and elaborate brands and running online 
media trends for brands.

I have applied for bigger brand endorsement and 
campaign which are mostly for few months. Many or-
deals and past victories.
In all of my experiences, I have learnt from mistakes 
and people around me. 
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I remember applying for a job to manage the online 
presence of a firm. I was picked amongst 30 others.

The HR called and booked an interview wth me; over 
the phone. I acknowledged my availability via e-mail.
 
I surprisingly recommended to start on the job for a 
two weeks trial, and that I’d be paid N10,000 per week. 
I handled the Instagram page for a while. 

After the fifth day, I got a call from the HR. She allured 
my skills afterwards, said I would make a better Social 
Media manager but that I needed improvement on 
certain skills. She declined me the job and I felt bad 
but glad that I could make an impact that awarded me 
an accolade from the HR. No hope was lost. I went 
back to my books, equipped myself with online tutori-
als and more from YouTube and registering for confer-
ences and seminars.
 

.
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DISCOVERY



After all my entrepreneurial journey, I have discovered 
that we need growth, persistence, self awareness and 
a million positive drive.

I love you all and thanks for reading.
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THE 
JOURNEY

CONTINUES


